
Drive higher utilization of your sales and 

marketing assets 

Push the right information to your sales teams at 

just the right time 

Organize your assets based on the real business 

issues they address 

Always have the most relevant assets available  

in each sales situation that you encounter 

Align your solutions and assets with real issues that can be accessed from 

the sales executiveõs point of view, in context with their research. 

If you are in Marketing, ask yourself:  òDoes sales use 

what we produce?ó  If you are in Sales, ask yourself:  òAm 

I fully leveraging the marketing and sales assets availa-

ble to me?ó  The answer to both of these questions has usu-

ally been a resounding òNOó, until now. 

The Stratascope Solution Alignment Center is a unique offer-

ing that facilitates the connection of your valuable sales and 

marketing assets to a repository of business issues, industries, 

and companies.  

Your alignment is automatically integrated into our Business 

Value Taxonomy so that your sales teams can connect with it 

from many different points of view.  Just as important, they 

will only connect with what they need, when they need it. 

Letõs not forget your partners either.  With the flick of a 

switch you can unleash the power of your Solution Alignment 

to your channel partners. 

Connect your solutions and your marketing assets to real business issues  

 

Align Your Value To Align Your Value To   

Your Customerõs Business!Your Customerõs Business!  

òSolution Alignment is the fastest way to bring new 

sales executives up-to speed.  They learn about their 

own offerings in the context of their prospects needs.ó 

-Bruce Brien, CEO and Founder 

Stratascope Inc. 

www.stratascope.com ~ 877.624.8989    



Map to Industries 

Map to Companies 

Map to Business Issues 

¶ The Stratascope Business Issue Repositoryñconsists of over 

25,000 business issues across 50 industries and can be extended 

as needed by your team. 

¶ Every Issueñis tagged based to the roles in an organization 

that would care, the areas of financial impact, the affected busi-

ness process and sub-process, as well as several additional di-

mensions and user defined categories. 

¶ CapabilitiesñYou can describe your capabilities in as concise or 

verbose a manner as you choose, even providing hyperlinks to 

additional information.  You can group your capabilities for eas-

ier retrieval as well. 

¶ Your Issue InsightsñYou can provide unique commentary and 

hyperlinks to every issue as well as specific information to be 

shown only when the issues appears in a specific industry. 

¶ Connecting the DotsñAlignment is accomplished by determin-

ing which of your capabilities applies to which issues, with ex-

ceptions for specific industries.  You can also assign a relative 

weighting to your issues. 

¶ Updating a Capabilityñwill automatically propagate through-

out the issue repository wherever it is mapped. 

¶ Connect whitepapers, videos, testimonials and websites to 

one or more industries that are relevant. 

¶ Store your assets on our servers or create links to your ex-

isting repositories. 

¶ When researching an industry or company within the indus-

try, your assets will be there. 

¶ Connect whitepapers, videos, testimonials, notes and websites to 

any company in our global repository of over 2.5 million. 

¶ Store your assets on our servers or create links to your existing 

repositories. 

¶ When researching the company, your observations and assets 

will be there. 
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